



  
   Get in touch 
+44 0845 034 7200*
  

  Chamber International 
  

  
  	Home	Contact	Quick guide to our services 


	Cookies
	Privacy
	Terms


	About us	Meet the Team
	Join our Team	Vacancies


	Careers
	Quick guide to our services 
	Learn more
	UK Affiliates	GAMBICA
	MHEA


	Overseas Affiliates	Dubai
	Turkey


	Language scholarships	How John Speak Trust drove exports in Bradford




	Export	New to export	West Yorkshire Business Boost
	Our 7 point export strategy
	How to - find new export markets
	Department for Business and Trade (DBT)


	Ten steps to successful exporting
	Documentation	Apply online	Be more productive


	Preference Validation
	ATA Carnets	Completion Guide 
	FAQs 
	Case Study - Opera North
	Case Study - Saville Audio Visual


	EUR1
	Certificates of Origin	UK 	Completion Guide 
	Use our Checklist 
	FAQs
	Case Study - M&J Seafood


	Arab-British	Completion Guide
	FAQs


	Suppliers Declarations & EU Trade


	ATR
	FCO Apostille Service
	Saudi Arabia Visa Letters
	Certificates of Conformity
	Economic Operator Registration Identifier (EORI)
	VAT


	Customs Clearance	Get a Customs Check-up


	Export office service
	Export Licensing   
	Letter of Credit services	Case Study - Bar Products and Services Ltd
	Top tips


	Advice 	International Credit Reports


	Find new markets through e-Commerce	Opportunities & platforms




	Import	Become a better importer
	Unlock Exceptional Savings
	Customs Clearance	Get a Customs Check-up


	International Import Certificates 
	Economic Operator Registration Identifier (EORI)
	How to - understand customs jargon
	How to - source goods from China
	How to - defer paying duty & VAT on your imports
	How to - prepare for a customs audit
	Advice


	Key markets	USA & Canada	Getting into the market	Transatlantic Trade Forum


	Case Study - DS. Emotion


	Brazil	Getting into the market
	Oil & Gas Market 
	How to set up a business in Brazil
	Case Study - Surfachem Ltd 
	Case Study - KOSO Kent Introl 
	Case Study - T & R Theakston 
	Top tips


	Russia	Getting into the market
	Sanctions Update – Russia
	  Case Study - The London Oil Refining Co Ltd
	Case Study - Parkinson-Spencer Refractories Ltd
	Top tips


	India	Getting into the market
	India e-Commerce Market 	Opportunities & platforms


	Case Study - Deep Sea Electronics 
	Case Study - Shaw Moisture Meters
	Top tips


	China	Getting into the market	1-to-1 sessions


	IPR Strategy
	Choosing your trade mark name 
	China e-Commerce Market 	Opportunities & platforms


	Case Study - Base Formula Ltd 
	Case Study - Arthur Jackson & Co Ltd
	Case Study - Malcolm Campbell
	Case Study - The Stephenson Group
	Case Study - Urban Hybrid Architecture
	Case Study - CRATE Brewery
	Chinese business relationships
	Top tips


	South Africa	Getting into the market
	Case Study - Schneider Electric
	Case Study - ComNet Europe
	Top tips


	Turkey	Getting into the market
	Case Study - Fibrelite Composites Ltd
	Case study - Union Industries
	Top tips
	UK-Turkey & Brexit


	Indonesia	Getting into the market
	Case Study - Lowe Engineering
	Top tips


	Egypt	Getting into the market
	Requirement for Letters of Credit
	Case Study - Byworth Boilers Ltd
	Case Study - Premier Hazard Ltd
	Top tips


	Dubai	Getting into the market	Establish your presence
	GCC Trade Forum 2021


	Case study - Industrial Textiles & Plastics Ltd 
	Case study - Fitzpatrick International
	Case study - Kemps Lighting (UK) 
	Case study - Harrisons (Burley) Ltd 
	Top tips


	Saudi Arabia	Getting into the market	GCC Trade Forum 2021


	Top tips
	Saudi Arabia Visa Letters


	Kuwait	Getting into the market
	Top tips


	Singapore	Getting into the market
	Case study - Flexitallic Ltd
	Case study - Surfachem Ltd
	Launchpad 
	Top tips




	Training	Excellence Academy	Benefits
	Module 1 - Preparing to Trade Internationally
	Module 2 - Transport Procedures 
	Module 3 - Getting the best out of your Freight Forwarder
	Module 4 - Payment Methods
	Module 5 - Official Procedures
	Module 6 - Advanced Customs Procedures
	Course Leaders and Assessors


	Online Training
	In-company & Bespoke Training
	Export Courses	Export Documentation
	Export Documentation & Import Procedures
	Understanding Exporting
	Understanding Exporting & Incoterms
	Methods of Payment & Letters of Credit
	Incoterms® - The Basics
	Incoterms® Masterclass
	Exporting and Customs
	Workshop for Export Administrators
	HS Code Classification & The UK Global Tariff
	Shipping Lithium Batteries by Air, Road, & Sea
	Rules of Origin, Trade Agreements and Commodity Codes
	HMRC Audits & Customs Record Keeping Requirement
	An Introduction to Export Licensing


	Export Seminars	VAT in International Business
	Customs Diagnostic Clinic
	CDS for Exports
	Customs Special Procedures
	Key UK & EU Customs and Regulatory Updates
	CBAM: Policy, Transition and Compliance
	Shipping to the UAE: What you need to know
	Shipping to and from Northern Ireland: What you need to know
	Shipping to and from Turkey: What you need to know
	Shipping to Egypt: What you need to know
	Shipping to Qatar: What you need to know
	Shipping to the UAE, Saudi Arabia and Qatar
	German Packaging Regulations
	China : 1-to-1 Clinics
	Turkey : 1-to-1 Clinics
	USA : 1-to-1 Clinics


	Import Courses	CDS for Imports
	Importing and Customs
	Importing from the EU: What you need to know
	Workshop for Import Administrators
	Export Documentation & Import Procedures
	Methods of Payment & Letters of Credit
	Incoterms® - The Basics
	Incoterms® Masterclass
	VAT in International Business




	Consulting	Supporting your Bottom Line
	Get a Customs Check-up
	Explore our Global Network 
	Protecting your Intellectual Property
	Arbitration


	Resources	Advice sheets
	Documentation templates
	How to guides
	Brexit	Transition Support	Origin Top 10 Tips


	The Run Up to Brexit	Preparing for Brexit
	Business Readiness for Brexit Guides
	Trade Documentation
	Train your staff on Customs rules
	EORI Number
	UK/EU Customs Checks
	Tariffs on UK-EU Trade
	Rules of Origin in UK-EU Trade
	EU trade agreements with third countries
	Customs facilitations, reliefs etc
	Brexit Update for ATA Carnet Customers
	Incoterms
	Workforce




	Useful links
	World time
	Sponsorship 
	Campaigning for exporters	Case Study - Yorkshire Tea


	Snapshots of global business	Goldman Sachs 10,000 Small Businesses Programme
	e-Commerce 


	Advertising
	Translation services
	Currency converter
	Made in the World


	ChamberIntFX
	Covid-19	Our Response to Covid-19
	The Search for PPE
	Advice for foreign Carnet Holders in the UK
	FCO Apostille Service


	Events	Partner events
	GB EXPO 2020


	News	Latest news
	Send us your export news 	Ellis Emperor cleats make RTE premiere in Cannes
	Major export accolade for Principle Healthcare at Medilink Awards
	China Boost For Pickersgill-Kaye’s Custodial Products
	Mabey Bridge secures major Qatar contract
	Hong Kong hospital contract for specialist patient transfer technology manufacturer
	Ellis secures Shamiya Haram expansion order
	Pickersgill-Kaye locks into overseas sales success
	Great call from China for Ilkley beer 
	Speciality chemicals and solutions business launches joint venture


	Blog
	News archive
	Stay in the loop 


	Contact us


 
  
    
    

          


    
        

    










    
    

    
      
      	Home	Contact
	Sitemap
	Cookies
	Privacy
	Terms


	About us
	Export
	Import
	Key markets
	Training
	Consulting
	Resources
	ChamberIntFX
	Covid-19
	Events
	News
	Contact us

 

  

  




   	Contact
	Sitemap
	Cookies
	Privacy
	Terms


 
      Trusted by:

      			


    

    
    
      From our Twitter 

       Follow us on twitter  

    
      	
	
	
	
	


    
	Sign up to our newsletter
                        *Premium rate number
    
		
		
      
        Enter your search
        
        
      

    

Chamber International and Chamber Management Services are trading names used by West & North Yorkshire Chamber of Commerce.

  




